CHINA-BRITAIN BELT AND ROAD e

GLOBAL PARTNERSHIRES [N ACTION

i At rdin. ‘;“[: L LA
RRB AR A s
i s 2016

7 ,;L’U. /“ I_l_l

e s A i o

China-Britain
Business Council
Frh BN e




ADVISORY COMMITTEE MEMBERS | i) Z5 & £ B R

Chairman: Lord Sassoon, Chairman, China-Britain Business Council
HE - AR (RBER) o R B R
H.E. Ambassador Liu Xiaoming, Chinese Ambassador to the UK - JB28H » cfth A RAERTBERE A
Douglas J Flint, Group Chalrman, HSBC - Douglas J Flint, iCF {7 %
Garry Jones, CEQ, London Metal Exchange - Garry Jones, (&% & B3 B k0
Bob Dudley, group chief executive, BP p.lc. - $#¥iy, BPUIE MIEHITE
Robert Elliott, Chairman and Senior Partner, Linklaters LLP - Robert Elliott, SEF)4 (M5 B s &4k A
David Sayer, Board Member, Chaiman High Growth Markets, KPMG LLP UK - David Sayer, ¥ Hg il & LR + BSBIC TS ERE
Gregory Hodkinson, Chairman, Arup - Gregory Hodkinson, BURESH /%
Stephen Phillips, Chief Exacutive, China-Britain Business Council - fil{fgE » Hrh SIS S BIINIGE
Ding Xuedong, Chairman, China Investment Carporation - T35 + (R IR A RBE LR LR
Graham Hawkins, Director & Group General Manager, Henry Bath - Graham Hawlans, RO fE AR A B (LW 2600
Keith Howells, Group Chairman, Mott MacDonald - 8 RFRERR RN, BE44 Jevr ppsh I ER] 0%

Sun Yongfu, former Director-General of Evropean Affairs, MOFCOM - #hak# » FiE srEx i 4 IMEX BT B4
Wang Donglei, Chairman and CEO, NVC Lighting Holdings Limited - 1418 » # IR BER AR A sl @R TE
Prof Kang Feiyu, Dean, Graduate School at Shenzhen, Tsinghua University - 3 A ERHIBF BT BeiS B & T8
Dr Uwe Krueger, Executive Director, WS Atkins - Dr Uwe Krueger, BI4§ S R ETE(T
Li Shufu, Chairman, Zhejiang Geely Holding Group - %453 » #iiL SRR IRE LR

With special thanks to ' 421 15

PARTNERS | & fE4KfE
China-Brilain T Ny
Eﬂ Business Council ri f }; '}g’%
h) RbARHE s Tainghua Universicy

SPONSORS | # Bl

HSBC &>

gﬁp ; ®LME

_ An HREX Company

bp £t
ﬁ kb Linklaters

Al rights reserved © China-Britain Business Council 2016



Contents | H 3

P

4, forewords | HIJ

]

ol

4. Lord Sassoon, Chairman, China
Britain Business Council

7. HE. Ambassador Liu Xiaoming,
Chinese Ambassador to the UK

SCFF

10. Endorsements

10. Tsinghua University
12. The Silk Road Fund

16. Belt and Road Map
— g &

36. Case Studies | ZEHIFF5T
36 Albabacom 52. Herbert Smith
38 Awp Freehills
40 BCEGI L ::1';8 b
Construction ernationa
42. Changan UK e
R&D Centre 58 Mott MacDonald
44. China Mobile 62. NVC Lighting
46. CMS 64. Pinsent Masons
48. Henry Balh 66. PowerLink
50. London Metal Machine UK Co.
Exchange 68. Zhejiang Geely
Holding Group

8. The Belt and Road Initiative |

i

B8 Speech made by President of the
People’s Republic of China, Xi Jinping

14. Introduction =

14.  DrGiles Blackburne,
Executive Director, CBBC

18. Featured Case Studies
ARSI

18. HSBC 26. BP
22, London Metal 30. Linklaters
S e 32 KPMG

70. Concluding Insight = =451 1T,

70, Atkins




B, ThiE

THE NEW SILK ROAD
VWHERE WILL IT TAKE YOU?

R e PO A v 78 2 Ll IR O F il
(A A L
The Beit and Road Initiative opens up opportunities

for many businesses along the trade routes from China,
Central Asia, Africa, Russiaiand Europe.
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In September 2015, jaintly with the UK's Foreign &
Commonwealth Office, the China-Bntain Business
Council {CBBC) published a comprehensive report on
China's "Belt and Road" initiative called One Belt One
Road:; New Opportunities in China and Beyond. This
teport was praised by the Chinese governmenit for being
the first practical guide by any counlry outside China

to grasp the real polential of the Belt and Road fiom a
business perspective | presented a copy of the ieport to
President Xi Jinping during his visit

to London in October 2015. Since

Foreword

LORD SASSQON, CHAIRMAN OF
CHINA-BRITAIN BUSINESS COUNCIL

and technologies) for servicing projects in third country
markets; and also UK firms providing professional
advice or services to Chinese firms operating in
unfamiliar, often risky, business envirtonments

As this report shows, existing projects along the Belt
and Road can demonstrate the synergies between
Chinese and UK firms, with British crganisations such
as HSBC, London Metal Exchange, BP, KPMG and
Linklaters bringing world-class
services and innovalive solutions

its publication, CBBC has run a
seres of activities across China and
the UK to encourage both UK and
Chinese firms to become partners
in projects along the Belt and Road
routes.

in collaboration with Tsinghua
University, we now present a
second report, the China-Britain
Belt and Road Case Study Report

“Existing projects
along the Belt and
Road can demonstrate
the synergies between
Chinese and UK
firms.”

to projects along Belt and Road
corndors across Asia, Africa and
Europe A distinguished list of UK
and Chinese business leaders and
policy makers have also joined the
advisory committee of this report
in order to endorse the potential
of this new kind of UK-China
partnership

Established in 1954, CBBC is the

2016: Global Partnerships in
Action, which uses real examples
of China-UK co-operation in order
to bring to life the true potential of the Belt and Road
We hope that our report will act as a calalyst {or the
identification and successful completion of further joint
projects along the Belt and Road routes,

This practical report is based on case studies of UK
and Chinese firms already jointly working on projects
i third cauntry markels {such as in infrastructure,
energy and logistics); Chinese firms using the UK as
a platform (benefiting from UK talent, manufacturing

L3+

leading organisation helping UK
companies to grow and develop
their business with China We are
woiking closely with the UK and Chinese govemnments
to promote co-operation between Chinese and UK
businesses. After the highly successful visit of President
Xi Jinping to the UK last year, CBBC is continuing its
efforts to support Chuna-UK partnerships across the
globe, not least on the Belt and Road
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H.E. AMBASSADOR LIU XIAOMING,
CHINESE AMBASSADOR TO THE UK

March 28, 2016 marks the first apniversary of the
launch of the Vision and Actions on Jointly Building
Silk Road Economic Belt and 219-Century Maritime
Silk Road. The past year witnessed the UK becoming
the first among major western countries to join the
Asian Infrastructure Investment Bank, which opened
the prelude of China-UK cooperation on the Belt and
Road Initiative, The past year also witnessed Chinese
President Xi Jinping paying a “Super State Visit” lo

the UK, which unveled the "Golden Era” in China-

UK relations. | am confident that with the support of
both our governments and our business communities,
China and the UK wiil enhance the synergy between
their respective development strategies and expand
cooperation on industnal capacity within the frarmewark
of the Belt and Road Initiative. Such cooperation will
deliver even more tangible results. It is my sincere
hope that the Sino-Bntish Belt and Road Case Report
2016 published by the CBBC will facilitate even greater
communication and cooperation between Chinese and
Bntish businesses.
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The Belt and Road Initiative: New Thinking fora New Era

SPEECH MADE BY PRESIDENT OF THE PEOPLE'S REPUBLIC OF CHINA, X1 JINPING, LONDON,

210CTOBER 2015

A new era requires new thinking. The construction of
the Belt and Road will bring huge opportunities for the
cornmon development of China and other countries
along ancient routes. The Belt and Road is open-ended
and serves as a large “circle of friends” crossing Africa
and linking the Eurasian continent, and all countries
with any interest are weicome to join it. The Belt and
Road is also diversified and covers all cooperation
fields and a number of different approaches. Finally it
is a win-win, and all countries can jointly participate in
order Lo realise common development and prosperity
under the principles of co-consuitation, co-construction
and sharing. The Belt and Road is not just one party's
private road, but a bright path for all countries to join
hands moving forward.

China and the UK enjoy high complementarity in
industrial structures, advocate sirnilar concepts of the
open market and have the commen wish ta promote
free trade and expand two-way investment. Bilateral
cooperation within the framewaork of the Belt and Road
boasts promising prospects and huge polential. | put
forward a 4-point proposal to open up a new prospect
for bilaterat cooperation

First, put emphasis on deepening and baosting mutual
trust, Bilateral cooperation is based on mutual political
trust, and all cooperation will be groundless without
mutual trust. During my visit, the

Third, pursue tangible results in specific areas of
cooperation. Only tangible results from bilateral
cooperation ¢an benefit the two peoples. The two
countries should advance such major projects as nuclear
power, high-speed rail and infrastructure construction
and push for early launch of these symbolic co-
operations. Both countries should set up a long-term
effective mechanism to deepen bilateral economic and
trade cooperation. China places a high value on the
process of interationalising the renminbi in London and
Europe more widely and will continue to support the
development of offshore RMB market in London and
enhance ccoperation with the UK in muitilateral financial
institutions, including the International Monetary

Fund, the World Bank and the Astan Infrastructure
Investment Bank. China will push cooperation between
bitateral small and medium-sized entesprises and keep
encowraging Chinese enterprises to invest overseas,

and also welcomes more UK enterprises to invest and
develop in China. It is hoped that the UK will continue

to provide a sound investment environment and more
convenience to Chinese enterprises.

Fourth, highlighl “lreshness” in various ways and
means. We should deeply advance the bilatera
cooperation of emerging industries, carrying out
mutually beneficial cooperation between China’s
seven major strategic emerging industries and the
UK's eight major technological

two countries decided to establish

a global comprehensive strategic
partnership oriented to the 21%
century, which charts the course for
bilateral all-round cooperation in the
coming 5-10 years and will surely
bring bilateral cooperation onto a
track of fast development

“China and the
UK enjoy high
complementarity in
industrial structures”

and strategic industries. While
canying out bilateral cooperation,
enterprises of bath countries could
also conduct third- party cooperation
and jointly develop the international
market. China will further discuss
with the UK how to jointly help

the development of countries in
Asia, Africa, Latin America and

Second, seek “integration” in

connecting strategies. The two

countries should deepen cooperation by better
intensifying their development strategies and industrial
poticies. China welcomes capital, technology and
talents from the UK to participate in Belt and Road
construction, the 13" Five-Year Plan, as well as the
“Intemnet Plus” and "Made in China 2025 strategies,
and will continue to offer relevant policy information
and a sound investment envilonment to UK enterprises.
The UK government also proposed the "UK Industry
2050" strategy, which accords closely with China’s
development strategy and industrial policy and will
generate huge opportunities for bilateral cooperation.

other regions by making use of
their respective advantages and
on the basis of demand, consent and participation
of the third parties. The two countries should, by
comprehensively considering ali factors, scientifically
evaluate different investment, financing and operation
modes such as Public-Private-Partnership (PPP} and
Build-Operate-Transfer {BOT) models, in order to
optimise choice, complement each other’s advantages,
rmaximise economic and social effectiveness of bilateral
cooperaticn and better benefit the two peoples.

President of the People’s Republic of China, Xi Jinping



BUILD THE BELT AND ROAD INITIATIVE COLLECTIVELY FOR A BETTER FUTURE
PROFESS0OR KANG FEIYU, DEAN, GRADUATE SCHOOL AT SHENZHEN, TSINGHUA UNIVERSITY

China's President, Mr Xi Jinping, has openly proposed
the 'Belt and Road’ concept, which is in fine with the
fundamental interests of the international community,
highlights the comman ideal and kind pursuit of human
society, and also fits in with the common needs of

the countries along the road,

by providing those countries

age” of persistent win-win cooperation in the Sino-British
relationship, creating a bright future for bilateral relations

China-Britain Business Council has long been committed

ta promoting economic, trade, social, cultural and
educational cooperation and
exchanges between China and

with opportunities to exert
resource advantages, resource
complementarity and open
development. The concept has
drawn great attention and positive
response from the internationat
comrmunity. Upholding the
principles of peaceful cooperation,
open-mindedness, mutual
learning and win-win cooperation,
promoting practical cooperation
among countries, and creating

an intemnational community with
mutual political trust, economic

“The United
Kingdom is playing
both a leader and a

demonstrator role
in the cooperative
construction of
the Belt and Road
Initiative”

Britain. Last year, the UK's Foreign &
Commonwealth Office and China-
Bnitain Business Council jointly
issued a research report about the
role of British companies in the Beit
and Road Initiative, which is highly
commended by China's President
Xi Jinping, for providing an example
of the cooperative construction of
the Belt and Road [niliative with the
international community

For cooperalive construction
of the Belt and Road Initiative,

integration, cultural tolerance and
commuon interests, along with a
common destiny and common
responsibility, has now become the general consensus of
the international community.

The United Kingdom is playing both a leader and
demanstrator role in the cooperative construction of the
Belt and Road Initiative, The United Kingdom has taken
the lead by joining the Asian Infrastructure Investment
Bank, which shows conciete action to support and
deepen co-construction of the Belt and Road Initiative,
In the exploration to develop a strategy for promoting
common development and achieving cormmon
prosperity with win-win cooperation, a new model of
globalization has opened up. During the visit to Britain
of China's President Xi Jinping, the Sino-British global
comprehensive strategic partnership, oriented to the 21*
century, has been explicitly established, opening a "golden

education should be regarded as
the foundation, and science and
technology tends to lead. Tsinghua
University is accelerating the intemational education
coaperation, with the aim of providing the Belt and

Road initiative with human resources and technological
support. Jointly launching the “China-Bntain Belt

and Road Case Studies Report 2016" wilh China-

Britain Business Council is a major part of advancing
cooperation with Brtain in education, lechnology,
culture, and economic fields, with full cooperation and
communication. IL is alsa an essential part of Sino-British
cooperative construction of the Belt and Road Initiative,
strengthening communication between different cultures,
promoting world peace and development and benefiting
all the countries around the world. We wish that China
and Great Britain can, hand in hand, build the Belt and
Road Initiative collectively for a better future!
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On 8 Navember 2014, Chinese President Xi Jinping
announced that China woutd allocate US$40 billion to
anew a Sikk Road Fund (SRF). On 29 December 2014,
the Sik Road Fund was formally incorporated, and a year
and a half ater, with the stiong

support of relevant departments,

2= upiks

—— H >
= Silk Road Fund

The Silk Road Fund has already made some positive
progress in areas of infrastructure, cross-border energy
cooperation, as well as in the development of greenfield
projects, mergers and acquisitions and other key areas
of the inlernational market. SRF
will cooperate pragrmatically with

stakeholders and partners, the SRF is
in a position to follow the principles
of marketisation, inlemationalisation
and professionalisation, in order

1o create and promote business,
whilst aclively exploring appropriate
governance structures, investment
rnanagement methods and business

“The Silk Road
Fund has already
made some positive
progress in areas

dormestic and foreign enterprises
and finanoial institutions in order
to comply with internationally
accepted standards and norms
and the investment laws of host
countries. We are committed

to sustainable development for
mutua! benefit, whilst ensuring a

madels. We have made a good start! of infrastructur ¢ reasanable return on long term
cross-border energy investment.

The establishment of SRF is a . o»

specific initiative that uses China's cooperation In your report you highlight some

financial strength to directly support

successful business case studies

China’s “Belt and Road” strategy.

As a long term development

investment fund, SRF has positioned itself within the “Belt
and Road" framewark to support interconnectivity through
bilateral and multilateral econamic and trade cooperation.
This will be achieved by using a varnety of equity-based
financing, which wil take its form in infrastructure
investiment, resource development, industrial cooperation
and financial cooperation, whilst also paying attention

to the ‘going out” of China’s equipment manufacturing
industry and its capaaity for international cooperation.

including cooperation and in-

vestment that capture the spint of
Belt and Road cooperation, We sincerely hope to work
with all domestic and foreign business communities, and
counterparts in financial and professional services, induding
those in the United Kingdom, in order to truly realise the
grand blueprint of the "Belt and Road” initiative and jointly
buid a better future!

Silk Road Fund



Introduction

DR GILES BLACKBURNE, REPORT EDITOR AND
EXECUTIVE DIRECTOR OF CHINA-BRITAIN
BUSINESS COUNCIL

The Belt and Road initiatve was launched by President

Xi Jinping in 2013, with the aim of improving and creating
new trading routes, links and business opportunities
between China and the rest of the woild. Consisting of two
main elements, the Belt and Road routes cover aver 60
cauntries across Asia, Europe, the Middle East and Alrica.

The ‘Belt' refers to The Silk Road Economic Belt, which
aims to enhance and develop fand routes by:
- Building a "Eurasian land bridge” - a logistics chain
from China's east coast all the way to Rotterdam/
Western Europe; and

- Developing a number of economic corridors
connecting China with Mongolia and Russia, central
Asta and South-East Asia.

The ‘Road’ refers to the 21*-

Entering into unfamiliar, challenging and often risky
business and geographical envionments is a scenario
which plays well to the expertise of UK firms. As this
case study report deronstrates, powerful partnerships
between British and Chinese compantes, playing to
their unique strengths, are already shining, langible
examples of cooperation along the Belt and Road.

In this report, you will be able to review 21 case studies,

which together demonstiate the farsightedness of

Chinese and UK firms, as well as the benefits of working
together. HSBC, along with two

Century Maritime Silk Road - a
sea route rather than a road (@
reference to the old maritime

Sitk Road) which runs west from
China's east coast to Europe
through the South China Sea

and the Indian Ocean. The six
economic comdors of the Belt and
Road are shown on page 16.

The main aims of the Belt and

“The UK connection,
as springboard
to international
business, is providing
a win-win for both
China and the UK”

Chinese banks, has provided

debt facilities for a power plant

in Bangladesh with the design,
consultancy, engineering and
construction expertise supplied by
major Chinese enterprises, while
oil and gas firm BP is providing
services and expertise to its long-
term partners CNPC and CNOOC
on projects in Iraq and Indonesia
respectively. UK firm Linklaters has
provided legal services to Chinese

Hoad initiative include
- Developing prosperity for
underdeveloped parts of China,
particularly in the west of the cauntry

- Developing new opportunities for China to partrier and
co-operate with various countries along the Belt and
Road routes, many of which are developing countries.,

- Increased integralion, connectivity and economic
development along these routes.

It is estimated that the Belt and Road countries account
for bwo-thirds of the world's population, but only account
for one third of the wanld's GDP Infrastructure is key to the
economic development of countries along these routes.

Chinese enterpnses, already experienced in building
China's modetn and ever expanding netwark of roads,
railways, airports and power generation facilities, and
supported in their efforts by new financial institutions
such as the Silk Road Fund and Asia Infrastructure
Investment Bank, stand ready to take advantage of
these opportunities

M

il

banks involved in financing a

coal mine and associated power
station in Pakistan, and KPMG is providing advisory
services to a Chinese bank looking to finance projects
in Nigena. Such projects are underlined with pioneering
agreements, such as that signed between London
Metal Exchange and a number of Chinese institutions
in order to establish financial and phystcal links along
the Belt and Road. Finally, Chinese enterprises are
also leveraging technologies, know-how and talent
accumuiated here in the UK to address market
opportunilies in third countries. The UK connection, as
springboard to internationa! business, is providing a
win-win for both China and the UK

As is evident in this report, from Asia to the Middle East,
from Africa lo Eastern Europe, and in countries across
the Belt and Road, UK firms are alieady cooperating
with Chinese firms and helping to turn the Belt and
Road vision into reality. By highlighting these cases,

it 1s our intention at CBBC to encourage many more
Chinese and UK businesses to follow in their foctsteps.
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The six economic corridors designed to
link China with developing countries
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FEATURED CASE STUDY:

HSBC

PROVISION OF:
Export credit financing

PROJECT INDUSTRY/SECTOR:
Power / Generation

PROJECT NAME:
Shahjibazar Power Plant {"Project”)

CHINESE PARTNER/CLIENT:

Exporter: Guangdong Power Engineering
Corporation ("GPEC") and Guangdong Electric
Power Design Institute of China Energy
Engineering Group ("GEDI")

Lenders: The Industrial and Commercial Bank
aof China Limited ("ICBC”) and the Export and
Import Bank of China ("CEXIM")

ECA: Sinosure

PROJECT SIZE/VALUE:
Us$257 million

TIME FRAME:
13 year loan facilities (financial close reached 27
June 2014)

BACKGROUND

The Shahjibazar 330 MW gas based combined cycle
power plant is developed by the Bangladesh Power
Development Board ("BPDB”), which is 100% owned by
the Power Division of the Ministry of Power, Energy and
Mineral Resources. The plant s located at Shahjibazar,
Hobigonj, Bangladesh and occupies approximately 25
hectares of land The Project is one of the largest gas
fired investments of BPDB in the power sector to date
under the country's Power Master Plan 2010 with total
investment cost estimated at US$338 million

HSBC X»

PROJECT LOCATION

; \'x‘t?

L %h
37,

w

ABOUT THE COMPANY

HSBC is one of the world's largest banking and
financial services organisations. With around 6,000
offices in both established and emerging rmarkets, it
aims to be where the growlh is, connecting customers
to opportunities, enabling businesses to thrive and
economies to prosper, and, ultimately, helping people
to fulfil their hopes and realise their ambitions.

COOPERATION SCOPE

BPDB signed in May 2013 a fixed-price, date-certain
turnkey Engineering, Procurement and Construction
("EPC*) contract with a consortium of (i) Guangdong
Power Engineering Corporation (“GPEC") and (i)
Guangdong Electric Power Design Institute of China
Energy Engineering Group ("GEDI")

GPEC and GED! under a joint-venture structure will
together engage in {i) design, consultancy, engineeing,
and construction of power plants and electric power
transmission tines/system and (i) related EPC
contracting as contractor/subcantractors. Gas turbine
generators are supplied by GE.

HSBC and two Chinese banks provided debt facilities
for the project, with a comprehensive cover up 1o 95%
of political and commercial risks covered by Snosure
Finance parties also benefit frorn a 100% guarantee
from the Ministry of Finance of Bangladesh for this
transaction.



INSIGHTS

The Pioject is stralegic in nature as il allows the Bangladesh government to address power shortages in the country
through higher efficiency and cost competitive new gas plants. It also demonstrates the relevanice of ECA financing
for the Government of Bangladesh in achieving its ambitious power generation target, as the country transitions from
multilaterals / concessionary funding to commercial funding,

The Shahjbazar 330MW combined cycle power project is the first ECA-based transaction executed in favour
of public power utility BPDP, and the first transaction fully covesed by Sinosure {up to 95%) in Bangladesh. Given
Sinosure requirement for at least 70% funding provided by Chinese banks, HSBC partnered with two Chinese banks
for this transaction: the Industrial and Commercial Bank of China Limited (“ICBC*) and the Export and Import
Bank of China ("CEXIM").

The Project further demonstrates HSBC's commitment in developing key infrastiucture prolecls and in facilitating

south-south business opportunities

ADVICE

Develop long term relationships and invest in the
PRC business - The transaction showcased HSBC's
deep rooted lies in the PRC with the bank possessing a
stiong corporate banking relationship with GPEC as the
contractor as well as long relationships with PRC banks
{China EXIM, ICBC). Extensive coverage and regular
client dialogue allowed HSBC lo identify the transaction
and prepare its support to GPEC in the early stages.
This further highlights its top quality franchise which
was buill upon years of invesiment in staff, training and
infrastructure. Under this backdrop, HSBC became a
natural partner for this rmajor local opportunily

Engage trusted partners with both Chinese and local
expertise - ECA (Export Credit Agency) financing
requires coordination between multiple parties with the
Coordinating Arranger playing a vital role in securing
Sinosure and lenders approvals for a specific project
HSBC is one of only a few financial institutions curently
both (i} involved in project / ECA financing in Bangladesh,
and (i) has extensive experience working together

with Sinosure and PRC Banks HSBC's prior successes
supporting PRC contrartors in other South / South

East Asian countries, combined with its detaled local
knowledge contributed to bulding a strong reputation of
excellence, customer service and an ability to delver

Hire a top quality local team - Working with PRC
customers, banks and export credit institutions ltke
Sinosure requires an in-depth knowledge of strategies,
approval cntena and procedures, as well as market
practices. A successful transaction requires the seamless
integration of local knowledge, continuous support on
the ground and strong awareness of prevailing market
standards and regulatory environment. HSBC's global
presence enabled it to leverage on strong relationships
with relevant stakeholders and its deep product
experlise helped clients navigate through stingent local
requiremnents / procedures

Be patient and familiar with local regulation and
procedures in destination countries - Local knowledge
in destination markets is crucial. For example, bank
letters of credit are compulsary for the importation of
capital goods in Bangladesh so additional coordination
was required to ensure that this requirement was
satisfied. Chents might also require continuous support
on the ground and having patience wil be key in
dnving the execution of projects like Shahjibazar in

the Bangladesh public sector. For instance, the project
and its financing needs to be validated by severa)
committees (DPP. ECNEC, NCLC, etc ), and these are
scheduled by the relevant approving institutions to
decide on timing. HSBC's familianty of the approval
process significantly aided the borrower in seeking and
cbtaining tirmely approvals in an appropriate format,
allowing for the project’s smooth execution
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FEATURED CASE S5TUDY:

London Metal Exchange ©LME

An HKEX Company

PROVISION OF:
Exchange trading and clearing

PROJECT NAME:
Creating better commodity link for the real
economy

CHINESE PARTNERS:
Industrial and Commeicial Bank of China; China
Construction Ban Corporation; Bank of Ching;
Agricullural Bank of China, China Merchants
Securities International Co; GF Financial

Markets (UK)

UK PARTNER:
Standard Chartered Bank

BACKGROUND

Since the inception of the Belt and Road initiative,

the LME has been committed to supporting the key
aim of creating new trading routes between China,
Asia and Europe. The LME is uniquely placed to drive
development of the Belt and Road strategic goals,
given its role as the leading price -setting venue for
hase metals, it offers established and unparalieled
tonnections to both the physical and financial arms of
the commodities world

Signing ceremony of the Mol launching London-Hong
Kong Connect led by Chinese President Xi Jinping and
British Prime Minister David Cameron.

ABOUT THE COMPANY

e London Metal Exchange (EME) i
i1l centie for industial metals

tiading The prices discovered on the
LME'S thiee Uiacing platforms are
used as tho slohal refoience (ice,
and both the metal and investiment
colnrnunities use the LME fa transfer
ol fale co risk aroLind the clogk [His
the leading price-setting venue o
Base nelals.

COOPERATION SCOPE

In October 2015, the LME signed a memorandum

of understanding (MoU) with a group of Chinese

and UK financial instituticns under which the LME

is establishing financial and physical links along the
Belt and Road to facilitate trade and investment. The
signatories will use their expestise in risk management
and funding to give Chinese participants greater access
to global commodities markets

In support of the financial channel, the LME signed a
second Mol for the proposed developing of trading
and clearing links between HKEX and LME. The so-
called London-Hong Kong Connect will represent an
important fink between East and West, offering fast,
stable and low-cost market access to glebal financial
trading hubs.

In support of the commeodily market, LME has
developed an innovative new product, LMEshield, a
central electronic register for the creation of and transfer
of receipts (see page 50),

To cement this initiative, and the LME's position as

a conduit for global trade flows, the LME has formed
a strategic alliance with Henry Bath & Son (see page
48), CMST Development Co and Mercuria Energy
Trading to list warehouses for the LME's new LMEshiel
repository along the Belt and Road routes. This will
pravide a crucial infrastructure foundation for globat
financial and physical commodity flows



* Physical: LMEshield

9 Financial: London-HK Connect

The Belt

== The Road

LME CEO, Garry Jones, said about the agreerments

“These Mol's further show our delermination to provide a bridge between China and the rest of the world. We're
making it easier for Chinese participants to engage in the LME's price-discovery process, ensuring that China's
significant presence in metals 15 better reflected in global pricing”.

e d badeaba st bos Lerateght Conpretsnoa L i8a P d wwlfned
“=R=A" AN &E?
A Berses Doctemenddy Lind ber ona Road Buwraany
HEMHARUEBHATIUYN

P bhT

Signatorics 10 the Memorandum of Understanding, October 2015
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FEATURED CASE STUDY:

BP

PROVISION OF:

Construction/Operation

PROJECT INDUSTRY/SECTOR:
Ot & Gas

PROJECT NAME:
Rumaila Operating Organisation

CHINESE PARTNER/CLIENT:
China National Petroleurn Company (CNPC)

PROJECT SIZE/VALUE:
Annual Budget for 2013-2015: US$2 5 billion

TIME FRAME:
Technical Services Contract untl 2034

BACKGROUND

Rumaila is one of the world’s largest oil fields,
comprising five producing reservoirs. A Technical
Services Contract was signed in Novernber 2009
between BP, CNPC, lraq’s State Oil Marketing
Organisation (SOMO} and state-owned South Qil
Company (SOC), together forming the Rumaita
Operating Organisaticn, to operate the Rumaila oilfield

Since the TSC signing, 2 4 billion barrels of oif have
been recovered and a proven 17 billion barrels are
available for further recovery. The annual reported
production rate in 2015 stood at 1,362 mbd, while the
measured production rate of 1,310 mbd was the highest
recorded in 25 yeais since 1990

INSIGHTS

bp

PROJECT LOCATION

ABOUT THE COMPANY

Headquartered in London, BP is one of the woild's
leading international ol and gas companies. it has
operations in over 70 countries and its major business
activities include exploration and production, refining and
marketing, petrochemicals and lubricants. BP has around
80,000 employees worldwide and its shares are traded
on the London and New York stock exchange markets.

COOPERATION SCOPE

Today, BP and CNPC have 47.6% and 46.4% stakes
respectively, working alongside SOMO, which has a
stake of 6%. As the lead contractor in the joint venture,
BP brings expertise in the advanced subsurface
modelling technologies to maximise il production,
reservoi management, enhanced oil recovery, and
supply chain contracting. CNPC brings logistical
expertise and a supply chain that competes with the
rest of the world, alongside large-scale drilling and
engineenng contracts, including pipeline construction
and a new electricity station that feeds power to the
national grid for people living in the Basra Governarate

. BP believes that the key to successful coopetation is for UK companies to identify appropnate Chinese partners
and make full use of each other’s respective strengths, so that they can access new rmarkets together. Both CNPC

and CNOOC are BP's long-term trusted partners in China.

. BP recommends careful planning and due diligence beforehand. The market must decide the most efficient way
to allocate resources, pursue reasonable returns, and manage risks in a prudent manner.

. Considering the diversity and different situations of Belt and Road countries, it is necessary to find innovative and
mutuaily benefictal ways of working together, through pioneering commercial arrangements.

[ pirsa- Britays et and Raad Case Studes Report 2006 S5t RIE - 3F B AN #2ul6
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FEATURED CASE STUDY:

BP

PROVISION OF;
Construction/Operation

PROJECT INDUSTRY/SECTOR:
Oil & Gas

PROJECT NAME:
Tangguh LNG Plant

CHINESE PARTNER/CLIENT:
China National Cffshore Qil Corporation
{CNOOC)

PROJECT SIZE/VALUE:
Existing Facilities: US$7 billien

TIME FRAME:
Praduction Sharing Contract until 2035

BACKGROUND

Tangguh is located in Papua Barat, Indonesia. The asset
comprises 14 producing wells, two offshore platforms,

two pipelines and an LNG plant with two production
trains. It has a tota! capacity of 76 million tonnes of LNG
per annum. Tangguh supphies LNG to customers in
Indonesia, China, South Korea, Mexico and Japan through

a combination of long, medium and short-term contracts.

Plans for a third train, the Tangguh expansion project,
remain on track, with first production expected in 2020

PROJECT LOCATION

ABOUT THE COMPANY

Headquartered in London, BP is one of the world’s
leading international oil and gas companies. It has
operations in over 70 countries and its major business
aclivities include exploration and preduction, refining and
marketing, petrochemicals and lubricants. BP has around
80,000 employees worldwide and its shares are baded
on the London and New York stock exchange markets

COOPERATION SCOPE

Tangeuh LNG Plant is operated by BP Berau (3716%)
and ather partners include Ml Berau BV, CNOOC Muturi
{13.90%), Nippon Oil Exploration (Berau), KG Berau
Petroleurn, KG Wiriagar Overseas, Indonesia Natural

Gas Resources Muturi, and Talisman Winagar Oveiseas,
Partners, inctuding CNOOC, are involved in business
decisions for Tangguh.
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FEATURED CASE STUDY:

Linklaters

PROVISION OF:
Legal services

PROJECT INDUSTRY/SECTOR:
Energy and Utilities

PROJECT NAME:
Thar Block Il coal mine and associated coal-fired
power plant

CHINESE PARTNER/CLIENT:

China Development Bank Corporation,
Industnal and Commercial Bank of China
Limited, China Construction Bank

PROJECT SIZE/VALUE:
US$195 billion

TIME FRAME:

Principal documentation was signed in
December 2015 and Febiuary 2016, with financial
close for the project reached in April 2016

=

BACKGROUND

The Thar Block Il coal mine and associated coal-fired
power plant in Pakistan is the first integrated miming and
power project in the China-Pakistan Economic corridor to
reach financial close The project was financed with a loan
of US$195 billion. The deal is a rare example of a project
financing that has managed to successfully incorporate
such a diverse syndicate of lenders into a workable
financing structure. The financing comprizes both
Chinese and Pakistani barks lending across US dollar,
Pakistani rupee and Islamic Sharia-compliant tranches.

ADVISORY SCOPE

Linklateis advised the lender group comprising a
consortium of local banks and a consortium of Chinese
banks {including China Construction Bank, China
Development Bank and Industrial and Commeircial
Bartk of China). The Pakistani banks are providing
US$496 million for the mining project and US$210
million for the power project, while the Chinese lendears
are providing US$621 million for the power plant and
US$220 mitlion for the mine. The sponsors are also
providing US$490 million in equity for the project

L

Linklaters

IECT LOCATION

ABOUT THE COMPANY

Linklaters 1s a leading international law firm. It has
extensive exparience working with Chinese companies
on some of the most complex cress-border transactions
along the Beit and Road The firm has advised on mose
than 60 outbound financing projects, including acting
as counsel for the lenders on the project financing of
four independent power projects {IPP) along the China-
Pakistan Economic Conidor and ane IPP in Indonesia.

INSIGHTS

- When engaging in a project along the Belt and Road,
the patties need to recognise the regulatory, business
and cultural differences between the two countries
and manage expectations of parlies involved,
which means looking beyond technical faws and
regulations and having a deeper understanding of
both the business and regulatory environments and
how those associated laws work in practice.

- The deal offers a template for future Chinese
outbound investment in infrastructure, natural
resounces and power generation projects in Pakistan
and elsewhere on the Belt and Road, particulardy
where the scope of Islamic financing involvement in
deals is expected to increase in the coming years

. This deal speaks to the importance of working
with advisors with deep experience i cross-border
project financing who are able to offer innovative
solutions, which in this case involved the creation of
a multi-sourced financing structure, complete with
term loans and Shariah-compliant debt, and the
management of associated intercreditor issues.

. Ultimately successful projects have shown that
respecting local management, work practices and
building relationships with the loca! partner is key
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FEATURED CASE S5TUDY:

KPMG

PROVISION OF:
Advisory services

PROJECT INDUSTRY/SECTOR:
Qil & Gas

PROJECT NAME:
Qil and Gas Project in Nigeria

CHINESE PARTNER/CLIENT:
Leading Chinese bank

PROJECT SIZE/VALUE;
US$150 miltion

TIME FRAME:
3-4 months

BACKGROUND

Aleading Chinese Bank, as pail of its Africa strategy,
was interested in financing Ol and Gas operating and
logistics assets in the Gulf of Guinea. KPMG introduced
the bank to an African FPSO management company
which had approached the firm, seeking advice on
their new cost-cutting process for the ol and gas sector
in Africa. This required articulating and venfying the
company's claims, as well as raising finance for the
acquisition of two FPSQ vessels, There is a potential
extension to the opportunity in the medium term as the
African company is also seeking finance for a proposed
dockyard and logistics hase. The scope of the Dockyard
project is to develop a 5 -10,000 Ton Floating Dock,
with the apportunity for the financier to nominate the
engineering, procurement, and construction (EPC)
services provider. Discussions are currently ongoing,

PROJECT LOCATION

ABOUT THE COMPANY

KPMG i a global network of professional firms providing
audit, tax and adwisory services. KPMG's African dient on
this project is an industrial group operating in the energy
and non-energy sectors through seven main subsidiaries.
Within the energy sector, the African company maintains
offshore production and storage facilities. These include
Floating, Production, Storage and Offloading (FPSO) vessels
and Offshore Support Vessels (OSVs}in the Gulf of Guinea.

COQPERATION SCOPE

KPMG, through its local firm in Africa, led the
engagement to develop an Information Memorandurm
{iM) for this transaction. The purpose of the IMwas to
verify and evaluate the African company's expertise
and claims of operating and maintaining FP50 vessels
Once completed, the Chinese bank intends Lo provide
financing for the projects. Furthermore, it is also
intended that a Chinese construction company will
engage the Afrcan company to provide engineering,
procurement, and construction services

INSIGHTS

. The UK has an impartant role to play in the China-Africa business relationship, especially taking into consideration
the histoncal inks between the UK and the African continent

. As African companies continue to show signs of malunty, it opens huge opportunities for Chinese companies to
form profitable and sustainable partnerships across the continent

. Aninformed and credible understanding of African opportunities is relevant, especially for new entrants in the market.

L1+
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Promotional Feature
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Located al 18® N on the coast of South China Sea, the sunny cily
-Sanya, is prospering. Sanya Is located on the south end of Halnan
Island, with Lingshui County on the easl, Ledong Counly on the wesl,
Baoling Caunty on the north, and South China Sea on the south. Its land
areais 1,919.58 sq km, and sea areais 6,000 sq km. It has an east-west
span of 91.6 km, and north-south span of §1 km. The rasident populalion
is 741.9 thousand, composed of over 20 ethnic groups including Han, Li,
Miao and Hui. Sanya is a cenlral cily and lransport lelecommunications
hub in the south of Hainan Province. H is also one of the important porls
along the Golden Coast in Southeast China for foreign ira

.....

‘Balt and Road’
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The ‘Beltand Road' {B&R)initiative published by the Stale Council of PRC
has lhe following objectives: to encouraga Hainan 1o build a support base for the
devalopment of resources in South China Sea and a sea rescue base; o further
develop and open up Hainan international Tourism island; lo make Haikou and
Sanya stralegic pivols of marine cooperation; and to slrengthen Sanya's
roleas an international gateway airport.
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We would like lo strengthen the lechnalogical and humanitarian exchange between Sanya and Iha counlries alongthe ‘Bel
and Road' . In foreign alfairs, we will bulld an integraled platform for public and cuilural diplomacy and organise various inlerna-—
tional @vents. There will be more activities in public diplomacy belween cities. We will prioritize the construction of an inlernational
gateway airport and the channel building of a cruise home port lo strengihen the interconnection between cities along the B&R
and to establish more sisler cities. In lechnology, we vall advance cooperation in maritime culture and in assacialion with Nanfan
Academy. In educalion, we aim to bring in more resources from excellent foreign higher education institulions and establish more
Chinese-foreign co-run schools. In culture, we will organise various events, including sporis events, cullure year, art festival, film
week, lourism year, in conjunction wilh the cities along the B&R, In refigion, we want 1o build the Buddhism Academy of Nanhai
inlo a centre for China—ASEAN Buddhist culture exchange. In lourism, we will mobilise businesses and irade associations to

initiate diverse cultural exchanges in ihe privata sector,
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the ‘21s1 Cenlury Maritime Silk Road' , designing new
high-quality cruise routeson South China Sea. The new routes
glong the Istand Chain of South China Sea will help normalise
international cruise lourism among Sanya-ASEAN countries.
We will also develop cooperation in new products, including trips
on islands, sailboats, yachls, cruises, and fishing boats.
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Alrports and ports will be more Interconnecled. We seek to
open more inlernalional roules with Japan, Russia, South Korea
and Europe being our main target markets.We' Il be more inter-
connecled with tourist countries in Soulheast Asia to build an
inlernational tourism circle with Sanya al its centre in Southeasl
Asia. Using the resources from Phoenix Island Intemalionat
Cruise Terminal and the first-class national poris, we will
promole the exchange of people and businesses aong the

‘21st Century Maritlime Silk Road’ ., | '
tourism between Sanya and x|s]\§_,! o

We will deepen the tourisiic cooperation with countries along the B&. We are promotling cooperaticn in cruise tourism on

development on the two islands. We will encourage civil
airplanes to carry oul aclivilies beyond public transport to
assist with general avialion aclivities in agriculture, forast~
ry, fishing, weather observation, marine monitoring, rescue
operations and scientific experiments.

FEOE, SURBHEIRIRE, BRB4E, FHR
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In the next 5 years, Sanya will conlinue 1o adopt inter-
nalional slandards, make qualily gooads and develop to a
higher level.The bullding of Inlernational Tourism Island
and Sanya 3.0 will ba the main aclivity. We will focus on

‘dual repair' {repairing environment and city) and ‘dual
cily® (sponge city and cily underground trench), togelher
with olher major projects. Driven by reform, opening up
and innovalion, we will establish a diversified industry
system headed by tourism. Innovation drivesSanya to
transform and upgrade, This will ensure the creation of a
moderalaly prosperous sociely,a hlg uality interma-

appiness for *




CASE STUDY:

Alibaba.com

PROVISION OF:
QOnline services

PROJECT INDUSTRY/SECTOR:
B2B

PROJECT NAME:
Online services

CHINESE PARTNER/CLIENT:
Alibaba.com

TIME FRAME:
Ongoing

BACKGROUND

As the leading B2B tiading platform, Aibaba com

has made a major contribution o the development
of global manufacturing and cross-border trade for
small and medium businesses. Ahbaba.com aims to
inform the world's traders about the benefits of its
online platform and B2B business generally it interacls
wilh buyers via social media. Ahbaba.com attends
many trade exhibitions and offers triaining courses.
Alibaba com plans to continually enhance and grow
its B28 platform to better serve giobal SMEs and has
developed a number of new products to assist buyers
and sellers to trade online

[

Alibaba.com

Global trade starts here.™

ABOUT THE COMPANY

Alibaba.com is the leading platform
for global wholesale trade, serving
millions of buyers and suppliers
around the world. Its mission is to
break the traditional trade barriers
and help buyers, sellers and business
partners worldwide to improve
cross-border trade.

L A

BELT AND ROAD E COMMERCE PLATFORM
Alibaba set up a regional hub in the UK and in Oclober
2015, the company signed an MOU with UKTI to help
British Lustnesses operate their sales via Alibaba's
popular China B2B e-marketplace, 1688.com. Alibaba's
rmission is to make it easy to do business anywhere in
the world via its many platforms and solulions. Overall,
Alibaba's international approach is adding an Jmportant
e-commeice dimension to the Belt and Road

Alibaba has also established a training course in
cooperalion with the Inteinet Business Schoal in the
UK. The course will mainly teach people how to use the
Alibaba com platform and how to leverage the platform
1o grow their business

In Europe and in the UK, Altbaba com is also
cooperating with two online finance businesses, ezbob
and iwoca, to assist SMEs ta borow in the short term
when procuring goods from Chinese suppliers
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CASE STUDY:

Arup

PROVISION OF:
Engineering, design, planning, project
management and consulting services

PROJECT INDUSTRY/SECTOR:
Construction

PROJECT NAME:
Karnaphuli River Tunnel

CHINESE PARTNER/CLIENT:
China Communication Construction Co, Ltd.

PROJECT SIZE/VALUE:
US$l billion

TIME FRAME:
5 years

BACKGROUND

Backed by the Bangladesh government and the Exim
Bank of China, the Karnaphuli River Tunnel will connect
the Chittagong Port City directly with the other side of
the Karnaphuti River and indirectly with other parts of
the countsy through Dhaka-Chittagong-Cox's Bazar
Highway. The 3 5km long, multi-lane road tunnel will
join Chittagong to the southern sub-districts and
reduce traffic congestion on both sides of the niver,

ARUP

PROJECT LOCATION

Chittagong,
Ban_gladesh

ABOUT THE COMPANY

Arup is a global professional services firm which
provides engineering, design, planning, project
management and consulting services for all aspects of
the built enviranment. Founded in 1946, Arup emplays
some 13,500 staff members in almost 100 offices
wosldwide. From commercial property to large-scale
infrastruciure projects, Aup is able to draw on its global
network to help Chinese clients deliver world-class
projects across the globe.

COOPERATICN SCOPE

China Communication Construetion teamed up

with Arup to conduct an economic and engineering
investigation that examined the economic viability and
lechnical feasibility for the construction of the road tunnel.

Awp played a key role in the technical input,
documentation and reporting throughout the bidding
and consultancy stage, which helped the Arup-

CCCC partnership achieve the highest technical and
commercial scores in the international proturement
process for the feasibility study and prefiminary design
package. The partneiship also successfully completed the
subsequent design and consuitancy work on this project

INSIGHTS

. Chinese companies are increasingly looking for opportunities overseas. UK consultants can make significant
contributions in projects where the markets are new to Chinese companies, or where international best

practice s required

- An understanding of the legal and contractual complications of large-scale infrastructure projects is invaluable to
Chinese contractors, especially in emerging markets and third countries.
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CASE STUDY:

BCEGI Construction

PROVISION OF:
Investments, construction contracting and real
estate development

BACKGROUND

Through its UK subsidiary BCEGI, Chinese state-owned
Beijing Construction Enginesring Group (BCEG) has
invested in an £800m joint venture with Manchester
Airports Group, the Greater Manchester Pension Fund
and UK construction firm Carillion, in the Arport

City development, BCEGI has also pursued further
investment opportunities, such as St Michael's, an
integrated hote!/residential/office building with a value
of some £220 million

The company is working with local partners Lo
promote the "China Cluster” in the region, which
aims to be a hub for Chinese businesses 1o invest
in the north of England, offering a range of flexible
office accommaodation from serviced office space. It
will also provide Chinese businesses with expansion
opportunities to support future growth.

In the UK, BCEGI has mare than 40 full ime staff, of
which B are from China. The company is creating high
level jobs in the UK via its investment and construction
programme. Furthermore, BCEGI is now planning to
use the technological experience it is gaining in the UK,
together with UK talent, to service other markets along
the Belt and Road.

INSIGHTS

BCEGI

ItWMRI M

ABOUT THE COMPANY

BCEG was founded in 1953.
BCEG launched its UK office in
October 2073.

BUSINESS SCOPE

The company's UK business scope includes
investments, construction contracting and rea! estate
development and import-export trade. However, the
group company also has operations across the world,
including Mauritius, Tanzania, Rwanda, Angola, Congo,
Equatonial Guinea, Libya, The United Arab Emirates,
Saudi Arabia, Togo, Mongolia, Kazakhstan, Malaysia,
Singapore, Thailand, Vietnam and the Phil ppines,
where it undertakes local housing canstruction, roads
and bridge construction, municipa! works, airport
canslruction, power plant and other projects.

. The work of BCEG is a tangible examgple of how Chinese investment is revolutionising the UK's Northern infrastructure.

. BCEG ae strongly committed to working with local partners and advisers in the teritories they operate in as well as
retaining advisers at a global level. In the UK, local accounting and tax assistance is provided by HLB member firm

Beever and Stiuthers,

. The UK can offer the oppartunity lor Chinese firms to develop and absorb new expertise which can be applied to

other markets around the world.
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CASE STUDY:

Changan UK R&D Centre

PROJECT INDUSTRY/SECTOR:
Automotive R&D and Manufacturing

PARENT COMPANY IN CHINA
AND/OR PARTNER IN UK:

Changan Automobile Company Limited

UK COMPANY TURNOVER
£10 million

BACKGROUND

Changan Autornobile

Five dormestic R&D centres in China and four overseas
RRD centres help Changan Automobile to form a global
RED footprint covering Ching, Italy, Japan, UK and

USA. The company has 12 global production bases,

32 vehicle and engine plants and over 6,000 sale and
service stations in 60 countries comprising nearly
50,000 employees, seling 2.7 miltion vehicles a year
and generating an annual turnover of ¥n243 billion. The
company also has joint ventures with Ford, PSA, Mazda,
Suzuki and JMC.

m CHANGAN

PRQJECT LOCATION

Birmingham,
United Kingdom

ABOUT THE COMPANY

Changan UK R&D Centre Ltd i1s a UK company set up by
Changan Automobile in June 2010 in Nottingham. CAUK
is dedicated to powertrain design and development

for Changan’s next generation vehicles. in October

2015, CAUK relocated to Birmingham. CAUK has
ambitious expansion plans to build its own test facility

in Birmingham and te recruit for RRD roles. CAUK aims
lo become a world-class leading powertrain R&D cenlee,
and a promoter and practitioner of green technologies,

BELT AND ROAD TECHNOLOGY PLATFORM
Changan UK R&D Centre

CAUK focuses on developing advanced design

and developrnent technologies for the powerlrain,
including engine, transmission, powertrain control

and etectronics The company's R&D and design is
conducted by engineering experts recruited in the

UK CAUK is developing new technologies and design
products for Changan. It aims to become the core R&D
centre for Changan's Inteligent BlueCore powerlrain
technologies and praducts. CAUK is now cooperating
with many different suppliess from a range of countuies.

INSIGHTS

. The experience and technical expertise that the company is butlding up in the UK will ultimately contiibute to
Changan's capabilities lo develop new markets along the Belt and Road route

. Establishing an overseas R&D centre is a good approach to fill the knawledge gap belween China and countries
with well-developed auto industries. This has helped Changan catch up with others and become competitive

. Changan incorporates advanced engineering processes and techniques developed in the UK into its manufacturing
in China. This has helped the company to reach advanced levels of manufacture comparable with others, Efficiencies

also extend to management

. CAUK has established a seiies of operational and HR policy and procedures ta comply with UK laws and regulations as well
as addressing Chinese and UK cultural differences. There is regular training and knowledge sharing to help staff both in China
and the UK work together itis essential for a multicutural company such as Changan and CAUK to communicate weil

L ;
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CASE‘STUDY: ' /'\ qjlﬂ*zﬁ]
China Mobile N/ ChinaMobile

S

ABOUT THE COMPANY

China Mobile Communications
Corporation is a Chinese state-owned
telecommunication company that

| PROVISION QF:
| Telecoms services

PROJECT NAME: provides mobile voice and multimedia
Orient Network Express I i ; o 4 "
. services through its nationwide mobile
PROJECT SIZE/VALUE: | telecommunications network.
Approximately one billion pounds l
| N
BACKGROUND

Crient Network Express (' The One’) will be a digita! telecommunications network able to connect the Europe-North
Africa-Middle East-Asia cable network with short latency, diversity and reliability.

DIGITAL CONNECTIVITY FOR THE BELT AND ROAD
"Road” - China Mobile is building optical fibre networks By the end of the 13* “Five-Year-Plan”, China Mobile

both under the sea and over the land along five aims to have built 70 POPs servicing 50 countries

economic “corridors” thal are all part of the Belt and along the Belt and Road route

Road. In tota!, these cables will be aver 65,000km long,

and enable China Mohile to provide short latency route, “The Island” - In future, China Mobile also intends to

diversified route and reliable route connectivity from build data centres in the United Kingdom, Singapore,

Asia 1o the Middle East, North Africa and Europe. Thailand and Malaysta, which will act as "Silk Road
Information Islands”® or hubs in order to form a new

“Station” - The project also comprises a network of Cloud Service Global platform

service points of presence {*POP") and overseas cloud

computing centres. The plan is to build 142 POPs China Mobile’s UK operation, and future data cenlre,

covering 58 cities, as well as a variety of data services to will play a vital role in serving the Oriental Network

assist the development of the regional economic centres. Express and helping Lo realise true digital connectivity

along the Belt and Road route
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CASE STUDY:

CMS

PROVISION OF:
Legal Services

CHINESE CLIENTS:

1. China Development Bank

2. Aviation Industry Corporation of China {AVIC)

PROJECT LOCATION:
Romamia

BACKGROUND

CMS has provided advice to two Chinese clients on
different projects Firstly to China Development Bank
on the financing of solar energy projects and secondly
to Aviation Industry Corporation of China (AVIC) on the
acquisition of solar projects.

LN

i

A

i b el

cMm’s’

Law Tax

ABOUT THE COMPANY

CMS is a top 10 global law firm, with 60
offices and over 3,000 lawyers in 34
countries, 18 of which are along the Belt
and Road. CMS has been providing
legal and tax services in China for 30
years and is now helping Chinese
companies to seize the opportunities
available to them along the Belt and
Road route.

ADVISORY SCOPE

1. Solar Energy Financing

CMS advised the China Development Bank on the
financing of various solar energy projects in Romania,
including €44 million warth of project finance for the
construction and operation of four solar energy plants in
Romania by Chinese solar pawer company Astronesgy
China Development Bank required assistance with
the due diligence phase of the project and then with
the review of the finance documents from a local legal
perspective and finally in relation to a Romanian legal
secuwity scheme

2. Solar Energy Acquisitions

CMS advised the Chinese state-owned aerospace and
defence group, the Aviation Industry Corporation of
China (AVIC) in connection with various acquisitions
in Romania’s solar sector, including the potential
acquisition of a 90% stake of 2 Romanian company in
the process of developing a large photovoltaic pigject
AVIC ultimately decided not to proceed with the deal

INSIGHTS

- CMS recommends that when doing business with Chinese companies, UK firms need to take into account key
cultural differences. The decision-making process of a Chinese company tends to be more complicated than
international companies are used to, and may involve multiple consultations with various levels of management in

China (including consulting with the government}.

. Conwersely, while Chinese business people are generally aware of the importance of the "rule of law” in Europe,
they tend to underestimate the complexity of various regulalory requirements, assuming that strong political
support of local community support for their project would make strict compliance with administrative procedures
and regulations less relevant, which is not the case in Europe

bd
s
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CASE 5TUDY:

Henry Bath

PROVISION OF;
Metals receipting, warehousing and logistics services

PROJECT INDUSTRY/SECTOR',
Industrial commodities / base metals

PROJECT NAME:
Partnership for Cornmodity Financing on LMEshield

CHINESE PARTNER/CLIENT:
CMST Development Co.
London Metal Exchange (LME)/HKEX

PROJECT SIZE/VALUE:

Each new location will require investment in
an approximate 28,000-37.000 square metre
warehouse site suitable for metals storage

TIME FRAME:
Phase 1 - within 12 menths
Phase 2 - within 36 months

BACKGROUND

The basis for this project 1s a strategic cooperation
between Henry Bath, CMST, Mercuria and the LME
to identify suitable locations initially along the New
Eurasian Land Bridge and the China - Central Asia

- West Asia Corridor in which to register Henry Bath
warehouses as designated LMEshield-approved
facilit:es. Upon listing, the parties will then cooperate
to provide receipting and financing of metals and
commaodities stored at the Henry Bath facilities.

HErm

ACMEBYTCOMPANY

PROJECT LOCATION  Phase - Alocation along
The China - Indochina
Peninsula Comidor

Phase 2 -

Alacation alang

The China -

Central Asia -

West Asia Cormndor

ABOUT THE COMPANY

Established in 1794, Henry Bath is a specialist in

global commodities exchange warehousing and
Jogistics, The company is licensed by the world's main
commaoadity exchanges to issue exchange-traded
warrants and warehouse receipts for commodities
stored acrass its worldwide storage network. Henry
Bath warehouse certificates are recognised as premium
financing documents

COOPERATION SCOPE

Henry Bath will establish metals receipling,
warehousing and logistics infrastructure along the Beit
and Road. CMST will support logistics services in and
out of mainland China. Mercuria will arrange finanting
for the commadity transactions.

LME witl provide guidance, legal and jurisdictional analyses
for focation suitability, qualification as a designated
LMEshield warehouse, and conskder for listing the Henry
Bath facility as a LMEshield warehouse authorised lo issue
LMEshield receipts for melals and other commodities
stored at the Henry Bath facility {see page 50).

INSIGHTS

. Construction projects along the Bell and Road routes will require seliable access lo materials and supplies. A
combination of UK and Chinese expertise will ensure a stable supply of quality approved metals and commaodities.

. One of the most important considerations for doing business in China is lo do your research, plan carefully and

build your netwerk.

- Investing time in China, understanding how business is done, learning about the culture and values, knowing who to
cantacl for guidance, and selecting the night business partners are key for a company's strategic development in China
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FEATURED CASE STUDY: @ L
London Metal Exchange oy b:.IE

ABOUT THE COMPANY

The London Meinl Exchange (LME) 13
the warid centie for industrial metals
trading. The prices discoveiod onthe
LME’s thiee trading platforms ate
usedd as the global refeience price,

PROVISION OF: : -
Metas receipting and both the metal andg investment

comumunities use the LiKE to liansteor
PROJECT NAME: o B b, e iiclhe s o ]
5 ( it .\ ‘)"( (}" L X ". ol B (;
Partnership for Commedity Financing on RIS :f L g 2 n'f‘l.ihf clock _i l
LMEshietd the leading prce-setting venue for

hase metals.
CHINESE PARTNER/CLIENT:
CMST Development Co.

COOPERATICN SCOPE

The LME is leveraging its 138 years’ experience in
waiehousing to drive infrastructure development in
support of natural global commodities flows which
closely follow the Belt and Road To this end, LME has
successfully developed LMEshield, a central electronic
register for the efficient and secure creation and transfer
of off-warrant warehouse receipts.

This systemn is designed to expand the market for
financing commaodities where owners wish these

to be registered within the secure LME petwork -
allowing users to have the benefits of established LME
warehousing privileges in the wider warehouse network
A key aspect of the LME warehouse network is its
secure wariantng system, which ensures that metal
owners can be certain that any metal in their ownership
is fully recorded and safe. The LME has also developed
a receipting system to give secunty o owners of
materal autside the LME jurisdiction.

LMFshield was built with the needs of three main
groups in mind: warehouses and commodity storage
facilities, physical commodity traders and owners; and
banks and financial institutions.

“An initiative that will enhance confidence in the "off-

wareant” macket, strengthen global commaodity financing Purpose-built in consultation with market participants,
tisk management and improve overall efficiency for our LMEshield is designed to: improve confidence in global
clients is very welcome. As such, we fully support the off-warrant warehousing; increase fraud prevention
LMEshield initiative.” - Graham Hawkins, Henry Bath controls; enhance efficiency of transfer of ownership;
& Son Lid and support and expand the rmarket for financing of

off-warrant commodities
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CASE STUDY:

Herbert Smith Freehills

PROVISION OF:
Legal services

PROJECT INDUSTRY/SECTOR:
Energy

PROJECT NAME:
Yarmal LNG project

CHINESE PARTNER/CLIENT:

Silk Road Fund {SRF} The SRF is a US$40 billion
development and investment fund established
in Decemnber 2014 by the Chinese governiment to
improve the country’s connectivity with the wider
region, including Central Asia and Europe.

PROJECT SIZE/VALUE:
€l billion

TIME FRAME:
The deal was signed on 12 December 2015 and
closed on 15 March 2016.

BACKGROUND

SRF acquired from Novatek, Russia's largest independent
natural gas producer, a tirca 99% stake in a new Russian
LNG project based in the South Tambeyskoye gas

field. The Yamal LNG Project involves the exploration
and explaitation of the South Tambeskaye field in the
Yamal peninsula of nosthwest Siberia, as well as the
construction and operation of an LNG liquefaction

plant and a port to transport gas to the market. The

deal is structured as a combanation af both an equity
investment and a 15-year loan financing to Navatek.

AWy HerserRT
=2, & SMITH
7\ FREEHILLS

— e

Russia

ABOUT THE COMPANY

Herbert Smith Freehills (HSF) is one of the world'’s
leading law firms. With 25 offices spanning Afnica, Asia,
Australia, Europe, the Middle East and the US, itis
nasitioned to help the world's top companies thiive in
the global economy.

ADVISORY SCOPE

HSF Beijing. Moscow and London provided advice

to SRF on b oth the equity and loan sides of the
transaction. Local advice was also provided by Prolegis
{HSF's legal alliance partner in Singapore) and Cypriot
legal firm Michael Kyprianou & Co.

INSIGHTS

The taiget company has a very complex asset base and covers upstream production, treatment and pipeling
transportation, LNG liquefaction, sea terminal storage and loading facilities, as well as civil infrastructure such as
seaport and airport, The construction contracts entered into by Yamal LNG are reporled to be the largest construction
contracts in the entire history of the Russian Federation. All these factors complicated the due diligence process. This
case highlights how British expertise can help Chinese clients oveicome camplexity In foreign markets.
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LB International

ABOUT THE COMPANY

HLB is a UK led global network of independent
professional accounting firms and business
adwvisers present in 130 countries.

BACKGROUND

HLB 15 playing an impostant role in faciitating
Chinese investment into Africa and its member
firms already have Chinese clients in Zambia,
Nigena, Eritrea, MNiger, Djibouti and Morocco

The scope of HLB's work is also supporting
trade between Afiica and China, such as the
exthange of natural resources fiom Africa with
Chinese-made products.

There are already some 2,500 Chinese
companies in Africa, of which three-quarters are
privately owned

China has set a targel of mvesting US$100
billian in Africa and achieving two-way trade of
US$400 billion by 2020.

ADVISORY SCOPE

HLB member campanies are providing

audit, tax and accounting services to Chinese
companies in Africa. Examples include China
Overseas Engineering Group (COVEC) and
China Inlernational Water & Electric Corporation
{CWE) in Moracco, and TBEA, Avic International
and Good Time Steel in Zambia

HLB is also advising Huawei Technologies, a
leading Chinese ICT solutions provider, in Niger.
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CASE STUDY:

Inmarsat

O 30%%

i L EHA

PROVISION OF: i

Satellite Services DA%

PROJECT NAME: T E &8

Global Xpress AR (Global Xpress)
T = .-'

Inmarsat signed a Memorandum of
Understanding (MOU) with China
Transport Telecommunication &
Information Centre (CTTIC) in 2015
to establish a strategic partnership
to deliver Inmarsat’s Global

Xpress mobile satellite broadband
communications connectivity
throughout China and the Belt and
Road region.

The MOU is designed to create the framework for

an exclusive strategic relationship between Inmarsat
and CTTIC to develop business opporunities in
China and Belt and Read for CTTIC's Chinese
government and enterprise customers through the
unigue and revalutionary capabilities of the Global
Xpress (Inmarsat-5) satellites. The MOU also sets out
the framework for Inmarsat and CTTIC to establish
a partnership to provide global aviation passenger
conneclivity and next generation safety services to
Chinese airlines

China was one of the 88 countries that founded
Inmarsat in 1979 as an international, intergovernmental
organisatton. Today, China is one of the biggest
markets for Inmarsat’s mobile satellite-based voice
and broadband services, delivering double-digit growth
in the Yast five years. Inmarsat works through partners
in China, prirmarly Beijing Manne Communication

and Navigation Co. (MCN), to provide mission-critical
communications services to some of China's biggest
multinational enterprises
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CASE S5TUDY:

Mott MacDonald

PROVISION OF:

1. Tender design, quality assurance and quality
control, 2. due difigence, 3. design and project
management

PROJECT INDUSTRY/SECTOR:
1. Transportation Infrastructure

2. Refinery
3. Oil & Gas

PROJECT NAME:
1. Hong Kong-Zhuhai-Macau bridge

2. Well Harvest alumina refinery, Indonesia

3 Tanzania Mnazi Bay and Songo Songo gas field

CHINESE PARTNER/CLIENT:
1. Hong Kong-Zhuhai-Macau Bridge Authonity

2. China Honggiac
3. China Petroleum Engineering (CPE)

PROJECT SIZE/VALUE:
1, US$$10.7 billion 3. US$350 million

BACKGROUND

1. Hong Kong-Zhuhai-Macau Bridge (HZMB)

HZMB is 3 mega sea Crossing COMPHSIng a series

of long viaducts, thiee cable-stayed bridges and an
immersed tube lunnel crossing the Pearl River Estuary
and linking Hong Kong with Macau and mainland China
at Zhuhai City.

2 Indonesia alumina refinery
China Honggiao is building a 2 mullion ton-alurmina
refinery plant in Ketepang, Indonesia.

3 Tanzania Mnazi Bay and Songo Sengo Gas Field
This project consists of two gas plants and a 532km
pipeline connecling offshore natural gas fields to Dar
5 Salaam. The pipeline and the processing plants are
financed by a US$12 billion Chinese loan

WY N

Mott MacDonald

PROJECT LOCATION

1. Zhuhai,
China

3. Mpazi Bay and Songo
Songo gas field, Tanzania

v

2 Ketepan_g, Indonesia

ABOUT THE COMPANY

Mott MacDonald is a diverse £1.2 billion glcbal
management, engineering and development
consultancy. It employs nearly 17,000 staff in its 180
offices in some 50 countries. It has projects in 140
countries. The company is engaged in public and
private sector developmen} across a broad range of
seclors, including ltaﬁsport.‘ buildings, power, ol and
gas, international qev;ngrq_ent. urban development,
industry, water, environmenit, education, health

and communications.




COOPERATION SCOPE

1. HZMB

Mott MacDonald is the lead consultant on the tender
process for the design of two sections of the HZMB
Mott MacDonald HK is now responsible for the design
of a substantial section of the viaduct, as well as overall
geotechnical, highways, mechanical and electrical and
civil engneering services, Mott MacDonald's structural,
tunne! and bridge experts are providing quality
assurance and quality contro! for one section of the
project as it is being constructed.

2 Well Harvest refinery

Matt MacDonald, together with a Netherlands
consultant, is advising the lenders on due diligence and
progress of construction,

China Honggiao is building the refinary

3 Tanzania gas plants and pipeline

Mott MacDonald is providing front end engineering,
design (FEED) and detailed design for the gas plant. It is
also providing basic and detailed design of the subsea
pipeline as well as joint project management.

CPE is the main EPC contractor for the project who
is fully responsible for the engineering, procurement
and construction of the project. Mott MacDonald

is the subcontractor for CPE to execule the project
engineenng work together
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INSIGHTS

According to Mott MacDonald, for the successful delivery of Belt and Road projects it is essentia! that UK firms are
able to leverage strong relationships with Chinese partners. Both sides must be flexible in their approach and focus on
realising the real added value from the cooperation.
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CASE STUDY:

NVC Lighting

PROJECT INDUSTRY/SECTOR:
Manufacturing and sales of commercia! &
industrial lighting

PARENT COMPANY IN CHINA:
NVC Lighting Limited is 3 wholly owned

subsidiary of NVC Lighting Holding, whose head |

office is in Guangdong, PRC

UK COMPANY TURNOVER:
2015. £29 Smiillion

BACKGROUND

From its UK base, NVC Lighting exports directly to
matkets in Northern Europe, the British Commonweaith
{East Africa) and other areas with long-standing links to
the UK, such as the Middie East. Its parent company in
China exporls to other countries, such as Australia and
New Zealand.

PROJECT LOCATION

Birmngham,
United Kingdom

ABOUT THE COMPANY

NVC Lighting is now one of the top 10 suppliers of

industrial and commercial lighting in the UK, leading the

way in inboducing the latest LED lighting technalogy

into its market sectors. The company employs about

120 staff, mostly based in Birmingham, and with

around 15 sales engineers spread across the countyy.

From the UK, it:

« Imports from China about 90% of what it selis,

assemnbling the final product at its own premises
in Birmingham

. Sells its products through electrical wholesalers and
provides after-sales services.

- Exports 15-20% of its products, with a growing value
going to Bell and Road countries.

INSIGHTS

. Localisation. NVC Lighting has been successful because it has an almost 100% local (British} management tearm.

The cormpany is run like any other British company,

. Investment. NVC Lighting has enjoyed extensive investment from the parent company. This has been spent on
land, buildings, working capital and start-up costs. The company is now in profit.

. Branding. NVC is now a recognised and respected lighting brand in the professional, commercial & industrial sectors

. Utilising UK management expertise, this Chinese firm is developing a thriving export business to third country

rmarkets along the Belt and Road routes.

1)
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CASE STUDY:

Pinsent Masons

PROVISION OF:
Legal services

PROJECT INDUSTRY/SECTOR:
Energy & Infrastructure

PROJECT NAME:
Tharil

PROJECT SIZE/VALUE:

Development of the Thar Black Il coal mine and
financing of the associated power station. Total
value US$1 95 billion

TIME FRAME:
Completed 2016

BACKGROUND

Pinsent Masons represented two companies in this
project: firstly the mining company (a joint venture
between the government of Sindh, Engro Corporation,
various Pakistan and Chinese strategic and financial
investors and CMEC - China Machinery Engineering
Corporation); and secondly the power company, 3 joint
venture between Engro, CMEC and a financial investor

Thar Il is one of the first projects to be financed under
China's Beit and Road initiative and the first of a
planned US$46 billion of investments undes China-
Pakistan Economic Cooperation agreements.

O

Pinsent Masons

PROJECT LOCATION

Pakistan: China-
Pakistan Economic
Corridor (CPEC)

ABOUT THE COMPANY

Pinsent Masons is a full service law firm with offices
acrass Asia, Europe, the Middle East and Australia. It has
a long history of supporting Chinese clients working to
develop international infrastructure and energy projects

ADVISORY SCOPE

Pinsent Masons brought logether a team of
infrastructure experts fiom Bejjing, Hong Kong,
Singapore and Dubat in order to secure the deal,

The project involved a hybrid of Chinese and Islamic
financing and two financings (one for the power station
and one for the mine) to a total value of US$1.95 billion,
compiising a combination of Chinese credit from
Sinosure, with additional conventional and Islamic
Pakistan rupee tranches. Linkiaters adwised the banks
on the project {see page 30}.

INSIGHTS

- China's Belt and Road initiative provides an excellent basis for UK businesses looking to do business with Chinese

companies in third country markels

. One of the chalienges, for both Chinese and British businesses alike, is to identify actual projects across the 60+

Belt and Road countries

. Pinsenl Masens is currently acting for Chinese clients on several projects along the China-Pakistan Econormic
Conidar (CPEC) - probably the most advanced of the Belt and Road routes in terms of projects actually underway.

- ILis reasonable to assurne that many of the projects currently or soon to be underway will act as pathfinders for

Chinese businesses seeking to identify further projects.

L3¢
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CASE STUDY:

Power Link Machine UK Co. POYERINK

PROJECT LOCATION
. .f
!
| |
I
f
f teeds, United
PROJECT INDUSTRY/SECTOR: s inedom . 7
Power equipment |
PARENT COMPANY IN CHINA: !
Power Link Machine Shanghai Co |
PROJECT SIZE/VALUE:
US$22.6 million
ABOUT THE COMPANY
Established in 2001, Power Link Machine UK
manufactures power equipment, specralising in diesel
generalor sets, gas generator sets, combined heat
and power (CHP) units, mobife lighting towers and air
compressors. Over BO,000 Powerlink generalor sets
— have been sold in 100 countries across the world
BACKGROUND MANUFACTURING PLATFORM
Power Link UK is a joint venture between Power Link Pawer Link UK is now regaided as a reliable and
Shanghai and a minorily UK partner. Power Link's trustworthy British brand. It sources its major
revenue comes from markets outside of China, mostly components in the UK and EU, and also manufactures
from Europe, Afnca and Middle East. These markets all its units in the UK. Among its clients are the Asian
can be very difficult to access without the help of its Infrastructure Investment Bank.
British partner to provide the necessary distribution
channels and instant custormer service support. Power Link UK is actively working on several international

projects. It is currently supplying 100 generator units to
the United Nations for a project in the Middle East.

With an eye on supplying further products to Belt

and Road countries from its UK base, Power Link is
also keen to develop gas and other clean, renewable
energy sources, and also {o promote cooperation in the
pracessing and conversion of energy and resources at or
near places where they are exploited.

INSIGHTS

. Through its company development and activities, Power Link Group's stated aim is to make a contribution the
development of the China-Central Asia-West Asia and China-Indochina Peninsula ecanomic cormidors,

- In terms of transport infrastructure, Power Link believes that its equipment can be deployed in order to link up
unconnected road sections, remove transport bottlenecks and improve road network connectivity

- Power Link serves as a good examnple of a Chinese firm using UK manufacturing capability to serve the development
of China's Belt and Road

4+ £ et IR R,
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CASE S5TUDY:

Zhejiang Geely Holding Group

PROJECT INDUSTRY/SECTOR:
Transportation

CHINESE HEAD OFFICE:
Zhejiang Geely Holding Group

BACKGROUND

In 2013 Zhejiang Geely Holding Group (ZGH) acquired
LTC and restarted production of the vehicles post-
bankruptcy. ZGH believed the company had strong
future polential in both supplying the British market
and being transformed into a global brand. The group
has considerable synergies to assist LTC achieve ils
maximum potential globally in terms of technelogy and
production capacity. Because of its ieach and scope,
the Belt and Road policy fits perfectly into ZGH's goal
of selling its taxis to a greater range of markets ZGH
believes that its vehicles, which are emissions-free,
large and flexible, will suit those cities that are looking to
improve their road and transport environments

GEELY

PROJECT LOCATION

Caoventry,
United Kingdom

]

Y

ABOUT THE COMPANY

London Taxi Company (LTC} is the leading global
manufacturer and retailer of purpose-built taxi vehicles
that are exported all over the world LTC is universally
acknowledged for creating the famous Black Cab.

LTC has two manufacturing plants, in Coventry and in
Shanghai. Taxis made in Shanghai are for LTC's export
markets, including China itself, Saudi Arabia, the Gulf
states {including Dubai), Azerbaijan and Australia.

COOPERATION SCOPE

LTC received financial investment from ZGH to develop
new technology for more advanced vehicles, for which
R&D is done in both Shanghai and Coventry They

will incorporate the next generation of energy and
environmental improvements.

Manufacturing in China has enabled LTC to establish a
parinership with Geely to build the older TX4 bodes,
allowing them to cut costs and also pursue a lower-
cost supplier chain from China, At the same time, the
LTC production base in the UK is highly efficient and is
ramping up its production capacity in Coventry

Since 2015 ZGH has invested a further £300 million in a
new production and R&D facility in Antsy, UK, as well as
developing an emissions-free vehicle.

INSIGHTS

. ZGH would recommend that Chinese companies investing in the UK continue Lo understand and respect the loca!

market by hiring leading local talent

. Keep a hands-off approach but also closely monitor any polential for bringing in global levels of change

3+
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CONCLUDING INSIGHT: ATKINS
How Atkins Approaches
Collaboration with Chinese partners

The Belt and Road initiative presents an opportunity for British business
to collaborate with Chinese outbound investment, but the nature of such
collaboration can be difficult to visualise.

Multidisciplinary consultant Atkins is actively supporting Chinese partners and
clients on port, rail, aviation and energy projects as well as |arge scale property and
urban developments and infrastructure financing along the Belt and Road corridors.

Atkins believes the key to its success is to understand the business challenges and
goals of its partners, build and maintain close collaboration and to use integrated
skills to complement partner advantages in order to create the mutual benefits that
are key to success. Atkins recommends the following tips for effective partnerships:

1. UNDERSTAND YOUR PARTNER'S 2, DRAW UPON TECHNICAL EXCELLENCE,
VISION, BUSINESS, CHALLENGES AND COMPLEMENTING SKILLS AND CLOSE
ORGANISATION TO ENSURE A SUCCESSFUL CCLLABORATION TO CREATE SYNERGIES
START TO COLLABORATION - Respond to pioject opportunities provided
. {dentify potential partners for collaboration based on by your partners and actively seek to idenlify
pre-existing relationships opporunities together
« Understand each othet’s organisational cultures - Identify where the complementary expertise
and values of partners can facilitate market entry, support

project capture, and/or enable migration into new

- Cleaily identify the mutual benefit to be derived technical fields

from collaboration

- Sign MOUs to define areas in which collaboration
can best ocour

3. MAINTAIN PRAGMATIC, OPEN AND PRODUCTIVE RELATIONSHIPS

- Understand locations and scenarios where
collaboration is most conducive

. Take risk assessments based on the ments of
individual projects and do not be afraid to decline
partnerships for unsuitable projecls

According Lo Atkins, it requires both time and patience
Lo build effective relationships between partners, but
the efforts are worthwhile for both parties and offer
genuine opportunities to combine British best practice
and industry know-how with Chinese delivery capability
Such partnership can unlock the delivery of significant
projects that can benefit the lives of thousands.

- Maintain strong relationships between parties at the

highest and acrass all levels of the organisation

. Ensure that the direction of collaboration is in

the interest of bath parties and that relationships
at project delivery levels also facilitate
successful working

“Partnership can unlock the
delivery of significant projects that
can benefit the lives of thousands»
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Delivering bespoke legal solutions
along the Belt and Road
HFFET0N B AR Jorh B AT O RS

We have advised Chinese companies on outbound projects in 70 jurisdictions
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From advising on the inaugural Belt and Road
bond issuance, assisting Chinese corporates
to invest in Eastern Europe and Western Asia,
through to strucluring the largest and maost
complex project financing to date along the China-
Pakistan Economic Corridor, Linklaters is at the
forefront of developmients right across the Belt and
Road. "Win-Win" solutions require sophisticated,
cross-border and bespoke legal solutions and
as Linklaters celebrates 40 years in China, we
look forward to continuing to help our clients
successfully navigate their next transaction along
the Belt and Road.

W (EH, R For further information, please contact:

| F76 {Fangq Jian)
CRRETASKA
& China Managing Partner
: Hii%/Tel: +B6 21 2881 1858/ +86 10 6335 0658
Jian fang@anklaters. com

linklaters.com

| SRR (Xiaahui Ji)
kA
Wbl | Parings
Y 'utc‘x/Tel +B6 10 6535 0621

INNOVATIVE
" LAWYERS2015

ASIAPATITIC WINNER
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